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The process of
purchasing a
property is divided
into rhree main
srages: the offer,
the preliminary
contract (compromesso)

and the completion (rogito).
In Italy the offer is a binding

document, therefore it is important
that the buyer is 100 per cent
convinced that the property is right for
them. There is no cooling off period
like in the US, or the option to change
your mind without any consequences
as in the UK. However, an offer can
be 'conditioned'. This means that
you can include certain conditions
and if they are not met you have the
option to change your mind and
have your deposit back (eg, making
the offer conditional on a successful
mortgage application or survey). There
is no specific rule about how much

deposit needs to be put down, though
many agencies ask for ten per cent.
Remember, the less the better, in case
something goes wrong.

The compromesso usually happens
a few weeks after the offer - and is
usually once the conditions specified
in the offer are met. At this point
the buyer usually pays 25-30 per
cent to the owner of the property. It
is important to remember that after
the preliminary contract, if the buyer
changes their mind they'll lose all the
money paid so far, while if the vendor
changes his mind he has to pay to the
buyer twice what he has received.

Finally the completion, which
is when you go to the notary and
ownership passes from vendor to buyer.
The notary is an independent figure
and doesn't represent either the buyer
or the vendor. His role is to check that
all paperwork is correct. He also checks
details of the property, ownership, any

outstanding debts and so on.
It is important to remember that

if there are any legal problems with the
property, the notary's role is limited to
simply pointing them Out rather than
rectifying them. Therefore, especially
for foreign buyers, it is vital that one
considers engaging a specialist Italian
property lawyer as early as possible
to guide you through the process and
ensure you avoid any pitfalls. Many
prospective purchasers unwittingly
sign documents unaware of what they
are committing themselves to and
then discovering they have paid large,
legally binding deposits that they
cannot get back.

The completion is an interesting
experience: the notary reads documents
already prepared and then everyone
signs them. I have been in completions
that take 30 minutes, while others have
taken four hours, so beware I
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